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The right vehicle. The next chapter.

BOTSWANA HEADQUARTERS SERVING MARKETS ACROSS AFRICA




01/ THE COMPANY

Ndeb Auto

Vehicle sourcing, fleet requirements and support throughout the
ownership journey.

LSO A vehicle decision combines how the vehicle will be used,

what it will cost to operate and how it will be supported. Ndeb
Auto approaches mobility from these requirements, helping

AlltOIIlOthe & personal and business customers develop a clearer brief
b before choosing a vehicle.
mobility

Our automotive scope brings together new and pre-owned
vehicle opportunities, commercial fleet requirements and
coordinated ownership support. Headquartered in Botswana,
the business looks to serve customers and partner
opportunities across African markets.

A specialist business within the Revi Management operating portfolio.
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02 / CAPABILITIES

What we do

Ol Vehicle sourcing

The use case leads the search.

We begin with the journeys, loads and conditions the vehicle must handle. This helps frame
suitable options and the information a customer needs to compare them. New and pre-owned
requirements are considered with attention to specification, condition and the intended period
of use.

02  Business fleets

Vehicles matched to the operation.

Commercial requirements may involve different routes, driver needs and carrying capacities.
We help customers define the mix of vehicles and the support considerations behind a fleet
decision, with attention to availability, operating requirements and replacement planning.

O3  Customer guidance

Better information at each decision.

Customers need a clear explanation of specification, condition and the arrangements
surrounding a purchase. We support an informed comparison of options and help coordinate
the steps between enquiry, selection and delivery.
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02 / CAPABILITIES

The wider service scope

04

05

06

Ownership support

A plan for life after handover.

Servicing, maintenance and specialist assistance should be considered before a vehicle enters
use. We coordinate relevant partner pathways and help define the ownership support required
by the customer, subject to the vehicle and service arrangements available.

Replacement & resale

A considered next step for the existing vehicle.

Replacement decisions should reflect changing use, condition and commercial priorities.
Trade-in and remarketing pathways can form part of a wider vehicle plan, with the customer's
objectives and the terms of the transaction clearly understood.

Partner coordination

Connections that support the vehicle decision.

Where required, customers can be connected with suitable finance, insurance or specialist
service partners. The role of each provider and the terms of any arrangement remain clear,
enabling the customer to assess the full ownership proposition.
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03 / MARKETS & APPLICATIONS

Where the business fits

Personal customers Vehicle options informed by everyday journeys, family requirements
and ownership priorities.

SMEs & fleet operators Commercial vehicle requirements linked to work, carrying capacity and
business continuity.

Institutional customers Coordinated vehicle briefs and partner support for structured
procurement needs.
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04 / HOW WE WORK

A brief that becomes a working
plan

The starting point is a clear requirement. The scope, partner roles and delivery arrangements
develop around the customer, the market and the work to be done.

Understand the use

O1

Confirm the journeys, loads, operating conditions and ownership priorities.

Compare suitable options

02

Review specification and condition against the customer's requirements.

Coordinate acquisition

03

Agree the transaction steps and the arrangements needed for handover.

Support ownership

04

Connect the customer with relevant servicing and partner support pathways.

A USEFUL FIRST CONVERSATION

Tell us the requirement, its location and the intended timing. A clear brief helps identify the relevant
business and the next information needed.
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05/ OPERATING PRINCIPLES

The standard behind the work

Informed choice Condition and suitability
Useful information helps customers compare A vehicle should be assessed against the work it is
vehicles with confidence. expected to do.

Clear transactions Longer-term thinking
Responsibilities, terms and handover Operating cost and support matter alongside the
arrangements should be understood. purchase decision.
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N Ndeb Auto

START A CONVERSATION

[et's discuss the
opportunity.

Connect with Revi Management to discuss a requirement, a partnership or an
opportunity for Ndeb Auto.

WEBSITE

www.revihouse.com

EMAIL

help@revihouse.co.bw

Headquartered in Botswana. Serving markets across Africa.

Company scope reflects the supplied group structure and business direction. Project and service availability is agreed for each opportunity. Photography
and visualisations illustrate the sectors and design ambition; they do not identify a completed project or an owned asset.
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